12th February 2013
FROM: 

ASHOK SINGHAL- DIRECTOR MARKETING 

R. B. ELECTRONIC & ENGINEERING PVT. LTD.

VISIT OF TEXTILE DELEGATION TO IRAN TO EXPLORE MUTUAL BUSINESS COOPERATION IN COTTON YARN/SYNTHETIC YARN AND TEXTILES MACHINERY 

FROM 31ST JANUARY – 3RD FEBRUARY, 2013

The high level Indian textile delegation led by Mr. V. Srinivas, Joint Secretary (Director General), Ministry of Textiles, Government of India to Iran from 31st January to 3rd February, 2013 to explore mutual business cooperation in cotton yarn/synthetic yarn and textiles machinery etc.  The composition of the delegation was as follows
1. Shri V.Sirnivas, Joint Secretary Textiles

2. Smt. Prerna Sood, Director Textiles

3. Shri Parveen Jargar, Under Secretary Textiles

4. Shri D.K.Nair Secretary General CITI

5. Shri Sidharth Rajagopal, ED Texprocil

6. Shri Sanjeev Saran former Chairman SRTEPC

7. Shri Ronak Rughani, M/s Rughani Brothers

8. Shri J.K.Rathi, President Banswara Syntex Ltd

9. Shri Senthil Kumar, MD BKS Textiles Pvt Ltd

10. Shri P.Chinnaswamy, Vice Chairman KKP Textiles Pvt Ltd

11. Shri Ashok Singhal, Director Marketing. R.B Electronics & Engineering Pvt Ltd

12. Shri Kiran Ved, Director Harish Enterprises

13. Shri Arunachalam- Lakshmi Machine Works

The delegation was very cordially received by Indian Embassy officials in Iran.
Indian Ambassador to Iran H.E. Mr. D.P Srivastava, along with Mr.Bharat Bhushan (Babu)- Counsellor accompanied the delegation for all the meetings

Following meetings were organized to discuss various issues relating to Trade Opportunity between India & Iran.

i) Meeting with Association of Iran Textile Industries, Tehran on 31st January, 2013

ii) Meeting with Esfahan Chamber and Textile Association on 2nd February, 2013

iii) Meetings with the following on 3rd February, 2013:

a) H.E. Eng. Mohsen Saleh Nia, Deputy of Industry & Economy, 

And Dr. Mardani, General Director of Textiles & Clothing, 

Ministry of Industry, Mines & Trade, Islamic Republic of Iran

b) Iran Chamber of Commerce, Industries & Mines

c) Tehran Chamber of Commerce, Industries & Mines

d) Iran National Carpet Centre
e) Iranian Carpet Exporters Association
Some of the issues discussed are listed below.
Opportunities

1. Indian Rupee of up-to 3.2 billion worth of USD, from proceeds of oil purchase from Iran is available in India

2. UCO Bank is nominated from India as caretaker Bank. .

3. Iran can import Textile products from India and utilize funds from this Rupee account.

4. Central Bank of Iran has nominated four Iranian Banks to open L/C from Iran side.

5. India exporters can be paid in India Rupees through UCO bank.

6. India Exporters can avail all exports benefits on par with normal exports.
7. Huge potential for exports of Indian Textile machineries to Iran, as Indian Govt is proposing setting up Textile parks in Iran.

Obstacles

1. Iran has divided Imports into Iran in Ten Category

2. 1 & 2 category are Food & Pharmaceutical @ exchange rate of Approx 12,200/- Riyals per USD  

3. 3 to 8 are others items (Not specified & based on priorities) @ Exchange rate of approx 24,600/- Riyals per USD.

4. 9 & 10- all other items not covered above & Exchange rate of open market, presently approx 38,000/- Riyals per USD.

5. Textile falls under 9 & 10 category

6. Importer in Iran  has to pay 120% margin money for opening of L/C. This is an impediment for Iranian Importer for doing Trade with India in Rupee trade.

7. Indian exporters will get payment only after the goods are cleared by Importers in Iran, get ‘Green slip’ of custom clearance and submit it to Iranian Bank.

8. This is very risky transaction for Indian Exporters & their payment will be delayed considerably up-to at least 60 days (shipping time+ custom clearance time on Iran side etc). If Importer in Iran delays clearing consignments, the payment s will be delayed further.

9. Iranian Importer has to apply for permit for every Import.... Long delays experienced.

Indian Proposal.

1. Textile should be in either 1 & 2 category, or if not in 3 to 8 category, with fixed exchange rate, so that Indian export becomes price competitive in Iran.

2. Indian Exporter should get payments, as in other export L/C, i.e. immediately on submission of documents to Indian Bank after shipment.
3. EXIM bank should extend credit line to facilitate structured payments.
4. Preferential tariff on par with Uzbekistan. 

5. Central bank of Iran should allow L/Cs for Rupee trade with 20% Margin.

6. Iran may please facilitate measures for earliest solutions.

